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APRIL GENERAL MEMBERSHIP MEETING
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Wallstreet
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4 Insurance « Financial
DATE: April 12th
TIME: 6pm Social / 7pm Dinner
PLACE: Eagles on MO Blvd
Menu: Fried Chicken and all the fix-ens'

Cost: $20 per person
Program:
Insurance Jeopardy
Please RSVP by Noon on Monday April 10th

rachel@hbacentralmo.com
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Leadership List

President

Brice Ready

1st Vice President

Lisa Lehman
2nd Vice President
Adam Boessen

Secretary

Nancy Gratz

Treasurer

Dan Lewis

Past President

Jason Otke
Board Members
Christy Lyon
Matt Kujath
Jeff Hoelscher
Jim Hagenhoff
Scott Perkins
Ryan Schrinpf
Matt Allen
HBA of MO Rep- Jason Otke
Executive Officer- Rachel Andrews

Administrative Assistant- Julie Sullivan
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Calendar of Events

April 11th 4pm Board Meeting at
the HBA office

April 12th 6pm Membership
Meeting at the Eagles sponsored by

Wallstreet Group

April 19th 11:30 am Build My Future
Committee Meeting at the AGC
Office

May 9th 4pm Board Meeting at the
HBA office

May 10th 6pm Membership Meeting

at the Eagles sponsored by Rusty
Drewing Automotive Group

TIG Advisors
Frank Higgins
573/619-9971

Gastineau Log Homes, Inc
Lynn Gastineau
573/896-5122

2023 Permit Totals Click

here for permit totals



https://www.hbacentralmo.com/building-permits/permits-issued/
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New Home Sales Relatively Flat in February

Higher mortgage rates and
home prices, as well as
increased construction costs,
contributed to lackluster new
home sales in February, but
signs point to improvement
later in the year.

Sales of newly built, single-
family homes in February

increased 1.1% to a 640,000
seasonally adjusted annual rate from a
downwardly revised reading in January,

according to newly released data by the U.S.

Department of Housing and Urban
Development and the U.S. Census Bureau.
However, new home sales are down 19%
compared to a year ago.

A new home sale occurs when a sales
contract is signed or a deposit is accepted.
The home can be in any stage of
construction: not yet started, under
construction or completed. In addition to
adjusting for seasonal effects, the February

reading of 640,000 units is
the number of homes that
would sell if this pace
continued for the next 12
months.

New single-family home
inventory fell for the fifth
straight month. The
February reading indicated
an 8.2 months’ supply at
the current building pace. A measure near
a 6 months’ supply is considered balanced.
However, single-family resale home
inventory stands at a reduced level of 2.5
months.

The median new home sale price rose in
February to $438,200, up 2.5% compared
to a year ago.

Regionally, on a year-to-date basis, new
home sales fell in all regions, down 29.2%
in the Northeast, 21.3% in the Midwest,
7.3% in the South and 40.6% in the West.


https://eyeonhousing.org/2023/03/new-home-sales-remain-relatively-flat-in-february/?utm_source=HBAnewsletter&utm_medium=Web&utm_campaign=April&utm_content=Feb_New_Home_Sales
https://eyeonhousing.org/2023/03/new-home-sales-remain-relatively-flat-in-february/?utm_source=HBAnewsletter&utm_medium=Web&utm_campaign=April&utm_content=Feb_New_Home_Sales
https://eyeonhousing.org/2023/03/new-home-sales-remain-relatively-flat-in-february/?utm_source=HBAnewsletter&utm_medium=Web&utm_campaign=April&utm_content=Feb_New_Home_Sales
https://eyeonhousing.org/2023/03/new-home-sales-remain-relatively-flat-in-february/?utm_source=HBAnewsletter&utm_medium=Web&utm_campaign=April&utm_content=Feb_New_Home_Sales
https://eyeonhousing.org/2023/03/new-home-sales-remain-relatively-flat-in-february/?utm_source=HBAnewsletter&utm_medium=Web&utm_campaign=April&utm_content=Feb_New_Home_Sales
https://eyeonhousing.org/2023/03/new-home-sales-remain-relatively-flat-in-february/?utm_source=HBAnewsletter&utm_medium=Web&utm_campaign=April&utm_content=Feb_New_Home_Sales
https://eyeonhousing.org/2023/03/new-home-sales-remain-relatively-flat-in-february/?utm_source=HBAnewsletter&utm_medium=Web&utm_campaign=April&utm_content=Feb_New_Home_Sales

|
WOTUS Rule Now in Effect in 48 States

The Biden administration’s new “waters of the
United States” (WOTUS) rule is in effect in 48
states, but the rule could be short-lived because
the Supreme Court’s upcoming ruling under
Sackett v. EPA is squarely focused on the legality of
the rule's significant nexus test. The verdict could
come in the next few weeks.

Meanwhile, a Texas federal court has blocked the
Biden WOTUS rule from taking effect in Texas and
Idaho, and specifically cited serious concerns
regarding the significant nexus text.

HUD Proposes New Flood Risk Rule

HUD has published a proposed rule in the Federal
Register that would revise HUD's regulations
governing floodplain management and the
protection of wetlands in the implementation of
the Federal Flood Risk Management Standard.

HUD believes this proposal will improve the
resilience of HUD-assisted projects to the effects of
climate change and natural disasters and provide
for greater flexibility in the use of HUD assistance
in floodways under certain circumstances.

Conn. HBRA Gains Rent Control Win

The Connecticut legislature decided in March that
proposed rent control legislation would not
move forward, and instead created two legislative
task forces to further explore the issue. The move
came after the HBRA of Central Connecticut
mobilized its Multifamily Council on the issue.

In concert with NAHB and other partners, the
HBRA promoted the value of exploring additional
options to the housing affordability crisis and ways
to provide tenants with safe, affordable housing.

SBA Rebukes DOE

On Transformer Rule

The Small Business Administration’s
(SBA) Office of Advocacy has
delivered a stinging rebuke to the
Department of Energy’s (DOE)
proposed rule to regulate energy
conservation standards for
distribution transformers after
NAHB voiced its strong concerns at
a recent SBA forum.

In a seven-page letter to DOE
opposing the agency’s proposed
transformer rule, the SBA cited
concerns raised by builders and
specifically noted small home
builders’ concerns “that delays in
transformer installation have led to
significant costs to their projects.”

Kohler Estate Gives
Major Gift to NHE

The National Housing Endowment
(NHE) announced a $3 million gift
from the estate of Herbert V. Kohler,
Jr., former Kohler Co. Executive
Chairman. As a founding member
of NHE, Kohler served on the Board
of Trustees for 35 years.

In addition to funding residential
construction faculty and curriculum,
scholarships help more than 500
students annually attend the
International Builders’ Show. The
contribution also enables expansion
of the Skilled Labor Fund’s Career
Connections grant program to fund
local HBA-organized career events.
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A Look at the Costs of Constructing a Home

NAHB recently published its latest Cost of
Construction Survey. Results show that
construction costs were 60.8% of the
average home sale price in 2022, essentially
unchanged from the 61.1% posted in 2019.

The finished lot category was the second
largest cost at 17.8% of the sales price,
down from 18.5% in 2019. The average
builder profit margin was 10.1% in 2022,
compared to 9.1% in 2019.

At 5.1% in 2022, overhead and general
expenses were also essentially unchanged
when compared to 2019 (4.9%). The
remainder of the average home sale price
consisted of sales commission (3.6%),
financing costs (1.9%), and marketing costs

May Is Home Remodeling Month

During National Home Remodeling Month
each May, NAHB Remodelers implements
a campaign to celebrate the remodeling
industry, recognize the expertise of
remodeling professionals and highlight the
benefits of hiring a professional remodeler.

Remodelers and local councils will find
tools and tips to help create a campaign
to promote the industry and local
members, as well as tips for consumers.

The promotional materials include sample
social media posts, web banners, press
releases, fact sheets and other consumer
materials, as well as articles, op-eds, and
fact sheets. These materials are easy to
customize.

(0.7%). These
percentages
are also similar
to their 2019
breakdowns.

Total Construction
Costs: $392,241

- ML

Survey
respondents
broke down :
construction costs into 8 major
construction stages. Interior finishes, at
24.0%, accounted for the largest share of
construction costs, followed by framing
(20.5%), major system rough-ins (17.9%),
exterior finishes (11.8%), foundations
(11.0%), site work (7.4%), final steps (5.9%),
and other costs (1.5%).
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Watch the Best of IBS Education

Couldn't make it to the 2023 International
Builders’ Show (IBS)? Then check out the
Best of IBS Education video series, where
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the industry’s leading voices offer ideas to
help you build a better business.

The Best of IBS 2023 Education is a 12-video
library that includes the most highly rated
education sessions from among the 100+
offered at IBS 2023. This library - available
through the NAHB Store - is intended for
those who did not attend the 2023 IBS or
purchased an Expo-only pass. Access is free
to NAHB members. Those who attended
IBS and purchased an Education+Expo pass
can access the full on-demand library of
recorded education sessions.
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Learn Strategies for Managing Mental Health

Construction workers are particularly
susceptible to mental health issues and
suicide - which is a silent killer in the
industry. Although the most common
mental health problems are anxiety and
depression, other disorders such as
Substance Misuse can be considered a
mental health issue as well.

When a worker is struggling to manage
mental health issues, their safety and the
safety of all those around them on the
jobsite can be compromised.

As a part of its ongoing initiative regarding
members’ mental health and well-being,
NAHB recently created a new video
“toolbox talk” on mental health.

English and Spanish versions of the video,
along with a helpful handout, are available
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NAHB is also partnering with the North
Carolina HBA (NCHBA) on a pilot program
called “Blueprint for Worker Well-Being.”
The goal of the program is to develop a
strategic plan for mental health promotion
and suicide prevention that can be
replicated by other HBAs across the
country.

DO
BUSINESS
WITH AN
NARB
MEMBER.

Members Save Millions

Start saving at nahb.org/savings
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Business is great! Why should | advertise?

Sometimes, it's easy to lean back and feel compelled not to advertise
when business is good and customers are streaming in. It's normal to
think, "Why advertise? | have more customers than | can handle!"
While it may feel counterintuitive, continuing to invest a budget in your
advertising is a fundamental piece of business stability.

Those of us in business experience the peaks and valleys that
represent customer purchase behavior. They may be coming in hot
right now, but what about the next slump in activity? Are you going to
have to light the fires of your marketing from a cold start, or can you
ramp up your established marketing machine to keep your customer
growth and retention strong?

Additionally, marketing is often thought of solely as a customer growth
and revenue generation effort. It's bigger than that, though, as
maintaining strong awareness with your customer base helps shore up
your brand and protect your business from being overtaken by
competitors. When you're not advertising, your competitors still are
and could fill the vacuum of your absence in the market.

Ultimately, an ongoing presence in front of your customers helps to
protect you from competition encroaching upon your established
customers and ensures you can ramp up your efforts more effectively
when you need to turn on the flow of customers.



HBA OF CENTRAL MISSOURI
MISSION STATEMENT

The Home Builders Association of Central Missouri is an organization of professional builders and related
industries, dedicated to serving its members.

We strive to be a resource center and “THE” voice on building issues. We do this by educating our members,
providing networking opportunities and advocating progressive growth in the communities.

’ - ¥
. - —
. . )
’ A
\ o
National Association
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Exclusive discounts that benefit you,
your business and your family

Put your membership to work. nahb.org/Savings
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Capital Installers, Inc.
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B Lyon Branch Manager
305 E McCarty, Suite 300 Phone: 573-556-6214
Jeﬂerson Cﬂy MO 65101 Cell: 573-721-0452
Christy onarchtitle.com Fax: 573-556-6236

573-893-4998
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Mike Bernskoetter
(573) 634-3299
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Colecountyconcrete com
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1405 Industrial Drive * Jefferson City, MO 65109
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CONCRETE
DESIGN
CONCEPTS

“We Beautify Concrete”
BEAU VOSS, Owner
930 Wayside Road
Centertown, MO 65023

573-584-3897
Cell 573-619-6458
www.concretedesignconcepts.com
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apitalmall.co

D&ZW ‘d INC.

P.O. Box 479
JEFFERSON CITY, MO 65102
(573) 635-6121

1513 Industrial Dr.-Box 125
Jefferson City 65102

Office
1-800-324-4846 or (573) 635-6171
Fax 573-635-7180

P.O. Box 330, 711 Heisinger Rd.
Jefferson City, MO 65102

Office: (573) 636-7312 Fax: (573) 634-8729

www.metalculverts.com

MipYAMERICARTIRUSS]

-~
L

ot ‘%5

Central Bank

St dless possibilities

CENTRALBANK.NET | 634.1111 | MEMBER FDIC

JEFF HOELSCHER
Cole County Eastern District
Commissioner
jhoelscher@colecounty.org
573-634-9112 573-619-8299
311 East High Street
Jefferson City, MO 65101

132 E. HIGH ST.
573.761.6100

# ' TIEFERMAN

* ARLIN STIEFERMAN HEATING
CO., INC.

3526 Rock Ridge Road
Jefferson City, MO 65109
phone 573.635.3547 Dave Lenn

cell 573.690.1186 IPPREMIER DEALER

LENNOXD

America
Building
Products

Construction Sites
Picnics, Special Events

jobsite

§
<

&
Jason “Moon™ Sullivan
Mike L. Sullivan

(573) 896-8665

WWW-

Fax: §73.893.7643

g MID D-CITY

» Fo ] B ¢ I

118 Jaycee Dr.
Jefferson City, MO

TITLE INSURANCE
ESCROW CLOSING

(573) 636-3214

ABSTRACTS |

240 E. High St. |
Jefferson City, MO 65101 |

gsnlber midambk.com %
1 AV
] "\
cl 0 0 - g
1 eC :
8514 b Road
0 06 0
0 904354
05.4280
=[]
0

Capital Sand Company

Aggregates for the Construction Industry

Matt Kliethermes

mkleithermes@capitalsandcompany.com

7-0302 Mobile
573-634-3020 Office

P.O. Box 104990
Jefferson City, MO 65110

Your Home’s

Comfort Keeper
£l

W@@ 17 Commerce Drive

Jefferson City, MO
573-893-3131

HEATING & COOLING

JEFFERSON
BANKthere’s more.

JEFFERSON-BANK.COM 573.634.0800 700 SOUTHWEST BLVD

| 2743 Merchants Dr.
Jefferson City, MO
(573) 893-2575

Dvchead
Doors

Inc.

www.dulledoors.com

344 Hwy. 42
Kaiser, MO 65407
(573) 348-4399

CENTRAL MISSOURI
PROFESSIONAL SERVICES, INC.
Engineering - Surveying
Materials Testing
(573) 634-3455

Design * Install * Maintain * Renovate ‘

aslag
Wide Range Landscape
Conttruction
& AllLocally Sourced Products

573-301-9464 - HASLAGLANDSCAPE.COM

Beautiful Home Interiors

Darrell Reinsch

SCBUGGS

LUMBER

KEMPKER

Heating & A/C LLC

573-893-8905
2804 Forest Ridge Lane

CAPITAL

}.ﬁlllty Aggregates for the Construction Industry

LUARRIES

(573) 634-4800

EE AN ™~ | o -

MEMBER FOIC

130 E McCarty St, Jefferson City
573-636-4193 + legendsbk.com

Fa—m«'s

P.O. Box 543 + 826 Stadium Bivd. West
Jefferson City, MO 65102-0543
Phone 573/636-7193 « Fax: 573/636-9520

Build with Concrete

2 River Region

CREDIT UNION

Lisa Wolken
P of Real Estate Loa

IRIPLE SUN

CUSTOM GRAPHICS & S/IGNS

TripleSunGraphics.com

573.230.5232 :55v5,

TripleSunGraphics @gmail.com « BANNERS

TRy Lt Lisa Lehman
ServiCeMASTER  Presicent
Restore ServiceMaster Restoration

'221 Cculn- Dﬂn
Jefterson City, MO 65109
Residential/Commercial
Water Fire Smoke Mold

Office: 573-634-3651
24-Hr. Emergency Service

Mobile: 573-680-0677
Email: lisa@aerodry.net

www.servicamasteryaerodry.com

4?
O <spuyder
Anciagen
Satellite TV = Internet - Security

573-644-7200
SPYDERTECH.BIZ

THE BUILDER'S CHOICE
A Division o!m

1750 SOUTHRIDGE JC MO 65109  573.636.8165

MIDWEST

BLOCK & BRICK

A Midwest Products Group Co.
Joe Schacfer

Cell/Text:

A 7550(1

DOING THE NUMBERS
1l



	2023-04-April-HBA central MONewsletter
	Page 1
	Page 2
	Page 3
	Page 4
	Page 5
	Page 6
	Page 7
	Page 8
	Page 9


